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As a REALTOR®, you are a small business

owner. We find that an often-overlooked part
of owning and running a business is finan-

cial planning. Most of us get so caught up in the

day-to-day operations of our businesses, that keeping detailed
records of income received or expenditures or planning for our
financial future falls by the wayside. We spend copious amounts
of time working “in” our business, but we need to also dedicate

time to working “on” our business.

‘When meeting with our clients, we stress the importance of
being organized financially for a multitude of reasons. When
acquiring a loan, self-employed individuals must supply state-
ments showing proof of business profit, and this is virtually
impossible without detailed income and expense reports. When
filing taxes, deductions are difficult to maximize if accounting
records are disorganized or incomplete. Lastly, it is difficult to
plan for future challenges or opportunities without good financial

data to know where your business is, and where it is heading.

Partnering with an accountant or financial advisor allows
business owners to gain the help needed to plan for these future
events in the life of their business. Do you have the means to
contribute to a retirement account for yourself? Are you ready
to take on more staff? Would you like to move locations or build
your own building? These are questions that are best informed

by concrete data derived from accurate financial records.

Tax planning is becoming more critical than ever, as peo-

ple continue to push into the self-employed space. Job
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opportunities in the gig economy are more abun-
dant than ever, and our education systems don’t
prepare people for the responsibilities involved in

owning and operating a business.

For most REALTORS®, your time isn’t best spent
worrying about how you will pay your tax bill, when
to file your payments, or if and how you can contrib-
ute to your own retirement. These are tasks best man-
aged by professionals who are practiced in handling
such tasks. REALTORS® need to be in constant con-
tact with many people, including other REALTORS®,
buyers or sellers, appraisers, lenders, inspectors and

contractors. An accountant should also be on this list!

At Phelps Tax, we firmly believe that leaning into
your own strengths and letting a professional take
care of the tasks that aren’t making you money is
an important component of taking your business to
new levels. Once you have your business finan-
cials solidified you will be able to make informed
decisions. From there, creating a plan to utilize that
data to build your business in a way that supports
your lifestyle becomes not only attainable but a

part of your day-to-day operations.
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